


 

Thank you for downloading the Net”WERQ”ing to Attract More 
Clients Checklist. We know that networking isn’t easy. In fact, for 
many people networking is a bad word, something to be 
completely dreaded.  

But not for us! That is why this is the netWERQing checklist. We 
like to make sure that networking has a little spice and flavor 
when we do it. We don’t want it to be just another stuffy and 
boring event. So when we go networking, we always remember to 
WERQ it! 

This checklist is designed to do two main things for you… First 
bring some fun into networking so that you can enjoy yourself. 
At it’s core networking is just about connecting with other 
people, and that should be a gift and a joy, not something to be 
endured. Second, this checklist is here to assist you in showing 
up at networking events in a way that will help you to attract 
more of your ideal clients. 

Why is this so important? 
When you master the art of networking to attract clients you will 
be able to connect with people in a way that will have them 
excited and interested to hear more about what you do. Your 
conversations will lead to your ideal clients signing up to work 
with you, or with people being excited to refer your ideal clients 
to you.  
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Matthew
Matthew started his first coaching business 7 
years ago, helping gay/bi/queer men gain more 
confidence and self love so that they could 
improve their intimate lives.  He then realized 
that many of his clients were also seeing 
financial improvements as well.   
  
He considers himself so lucky to have Caleb as 
both a life partner and a business partner, and 
gets so much joy out of helping others in the 
LGBTQ community to gain the confidence, 
clarity, and courage it takes to make a big 
difference with the work they do.

Caleb
Caleb is a queer identified transgender man. He 
transitioned in the early 2000's and has 
managed to find his place in the world of 
business and entrepreneurship.   
  
Caleb has a Masters in Business Administration, 
and worked a variety of management positions 
before becoming trained as an attorney and 
ultimately opening his own immigration law 
firm. Caleb is taking his formal education 
combined with his real world experience to help 
other LGBTQ Entrepreneurs to grow and expand 
their businesses.
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Next time you head out to a networking event, use this simple 
checklist to make sure that you are getting the most out of the 
event! 
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W - What to wear. . .
What to wear…  

Picture this, you’re rummaging through your closet trying on outfit 
after outfit. You don’t feel comfortable in any of them. Worse, you 
don’t even feel like yourself. But you think this is how you’re 
supposed to look at a networking event, so you put it on anyway. This 
scene used to play out for us over and over again when preparing for 
networking events.  

The very important thing that we learned is that it’s most important 
to be myself at networking events. And that starts with my clothes. 
Wear something that is nice, but something that you’d willingly wear, 
something that shows a little of who you are. When you show up at 
the event as yourself you’ll be able to connect with people much more 
easily. People will feel a genuine connection to you because you are 
being yourself. 

#WERQ 



E - Eliminate expectations. . .
Eliminate expectations…  
Don’t get us wrong, it is very important to have goals and to map out 
where you want to go. But when it comes to networking, you want to 
enter into it without expectations.  

If you head into a networking event with the goal of getting two new 
clients or finding a referral partner, you are likely to find yourself 
paying more attention to that goal than to the person you are trying to 
connect with. Often having an expectation to get a client can lead to 
focusing on what you can get from someone. When networking put your 
main focus on creating a genuine connection with the people you are 
talking to. 

When you start creating genuine connections with people everything 
else will fall into place. When people feel that you are truly interested in 
who they are and what they have to say, they will be more interested in 
being your client, or referring your ideal clients to you. 

#WERQ 
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R - Results Oriented Statement. . .
Result oriented statement…  

This statement goes by many names: elevator pitch, a “What do you do?” 
statement, and nutshell statement, and others. You know you will need it at 
a networking event, because one of the first questions anyone you talk to 
will ask is: “What do you do?” If you don’t have a good answer the 
conversation will be over before it begins. 

The most important thing you can do when answering this question is make 
sure that your response is results oriented. When people understand how 
you can help them (or someone they know) they will be a lot more 
interested in hearing more about what you have to say.  

What does it mean to be results oriented? Consider the difference in these 
answers to “What do you do?” 
No results: I am a masseur. 
Results: I help relieve people of muscle pain that stops them from living life 
to it’s fullest.  

How can you tell people what you do and focus on the results that you 
provide? Figure that out and you’ll have your elevator pitch ready for your 
next networking event. 

#WERQ 
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Q - Quit handing out business cards. . .
Quit handing out business cards….  

Seriously, stop. When was the last time you actually used a business card 
that you were handed at a networking event? Most people never ever do. 
We end up throwing them out on laundry day.  

If you have a real connection with someone you meet then be proactive 
about setting up a time to continue the conversation you are having. The 
best thing you can do is pull out your calendar and schedule a follow-up call. 
Set a time, get their phone number, and make it happen. 

The truth is, even if people do intend on following up with you, most of the 
time it just won’t happen. People get busy, things come up. But if you 
schedule a time to talk and call them at that time, then you will actually get 
to stay in touch.  

Next time you head out to a networking event ditch the business cards at 
home, and just make sure you have your calendar (which is probably on 
your phone that you’ll have with you anyway). 

#WERQ 
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Thank you for using the NetWERQing to Attract More 
Clients Checklist. We hope that this has been a valuable 
tool for you and that this helps you to take your 
networking to the next level. 

We also know that even with a checklist it can be really 
difficult to get yourself out there and move forward with 
your business and your networking. We want to make 
sure that you have the support that you need to be 
successful.  

That is why we are offering a limited number of 
Successful AF Strategy Session. Hurry and grab yours 
here:  

www.lgbtqentrepreneur.com/successfulaf  

Next Steps 

http://www.lgbtqentrepreneur.com/successfulaf

